Devon: Ladies and gentlemen, Devon Brown “The Success Renegade” here and I’m very excited to be recording this very special audio. We have a very amazing guest who is going to share some very powerful information. He’s a very good friend of mine, and truth be told that he’s not only a great friend but he’s also a mentor, and one whom I trust the most to give me the best advice with regard to taking my success to new levels as a home business entrepreneur. He’s a Law of Attraction expert, he’s a marketing expert, and the creator of the powerful program Access Your Wealth. 

Ladies and gentlemen, I’d like to introduce Antonio Thorton. 

Antonio are you with us?

Antonio: Oh wow, I was actually thinking you were going to do someone else. (laughs) Yes sir I am right here, and it is my pleasure to be on this call with you man.

Devon: Now Antonio, you and I have known each other for years and I’m excited for you to be sharing some very powerful information with our listeners. For those listening who don’t know you, can you do us a favor and give a little background on yourself?
Antonio: Well it started back in 1973…. I’ve done a lot of stuff, been in a lot of businesses but I’ll just kind of talk about it as it relates to your group and the listeners to this call. I’m what’s considered a serial entrepreneur. I started my first business at 13 selling candy in high school. I was a young 8th grader, selling candy and I ended up hiring people selling candy for me. I had this little empire that even back then I was making $300 a week selling candy. And I got the taste of entrepreneurship and I literally could not look back. Whenever I got a little bit older, of course I did go out and get a job and I went to get jobs because I thought that’s what you did. You just got jobs. But literally I’ve only had 3 jobs in my entire life and I got fired from all 3 of them. 
So I learned early on that either I would need to get really good at being in business for myself or get really good at begging. So I chose business. (laughs) Thank goodness I did because ever since the age of 17 I’ve been self-employed, working for myself (if you will). And I have to say, man, that it’s been the most amazing experience I’ve ever had being able to work for myself. And I use those terms very specifically because it took me several years of being in the mold of being self-employed into the mold of being an actual business owner. And there is a distinguished difference between the two. But just the idea of being able to work from home or being able to create my own wealth and being in control of my own wealth was absolutely phenomenal to me. 
Devon: Can you elaborate on that difference?

Antonio: Well, yea, I like talking about that. I have this phrase that I like to use to teach people the difference between business ownership and business runnership. The difference is when you own a business, it’s like owning an asset, it’s like having a stock that’s been paying dividends or like an investment paying you returns. It’s an entity that creates revenue or generate income for you that does not require interaction, does not require your intervention. 
The difference between the two is that if you have to go out and work for the money you’re making. Even if you’re a business owner, even if you’ve got your license, your tax ID, you’ve got your incorporation and all that other stuff… the reality is, if you’ve got to go out to work for the money that you’re making you pretty much have a glorified job. And to be honest with you, you have what’s worse than a job; you have what’s called a take-home job. Because when most people at least can leave at 5 o’clock they can leave their stuff at the office but as a entrepreneur you can’t do that. Because when you’re not working, you’re not making any money. 
So what I do is I teach people the principles of creating automatic income. I teach the principles on creating residual income. I teach the principles of creating royalty income through information products and licensing. And those are the types of things that I teach and creates true wealth and not going out working for something and then getting monies for those returns. Like I said, it’s a glorified job then. 
Devon: What you said holds 100% true and just like you it took me a while to understand the difference between the two, but what I’d like to do is switch gears here a little bit. The tactics and strategies that you teach to help those create residual incomes and royalty income and hands-off income, those are all phenomenal. And the reality of this is, all of that stuff is unattainable if you don’t have your mind right. If you don’t understand some basic success principles, and a lot of what you teach and your expertise is actually on success principles. 
Law of attraction, I know a lot of what you do is based on probably the #1 book (especially if you’re an entrepreneur) by Napoleon Hill, Think and Grow Rich. A lot of what you teach is time tested principles based off of those theories and I know that you and I (we’ve been friends and business associates for a very long time) and I know that if we could go back in time and start over. I know that you and I would do a lot of things differently. What I want to do (for those listening) is to switch gears and start at step one. 
So let me ask you this question (and we’ll get back to Think and Grow Rich principles in just a little bit), but for now, do everyone a favor, and talk about the biggest mistakes you’ve made. Yours just wasn’t “Oh now I’m an entrepreneur and the next thing I know I make a million dollars a day”. There were struggles at the beginning, right?
Antonio: No, I was a multi-millionaire from the day I’ve started. (laughs) Yea, of course, I’ll be more than happy to share. As I’ve always said, pull up a chair, how much time do you have for me to talk about the mistakes that I’ve made? I’ll tell you this, and you did mention mind set which is a big aspect in the difference between success and less than success. The first thing I will have to say is, everything I did, I know I did for a reason and I did those things to get me where I am. And I say that because I don’t like to qualify anything that I did as a mistake, per say, because there were lessons that I had to learn in order to get to where I am. There are a lot of things I do today that I could not have learned in a book Things I couldn’t have learned if someone had told me. And the reason I say this because I did read it in a book and someone had told me. (laughs) So I had to learn these lessons in the way that I learned them. 
For example, the first company that I was running was a pager and cellular company. And for those who don’t know what pagers were, they were these little boxes, devices that people could dial and let them know to call you back. You actually had to go to a payphone to call them back. We called them beepers. Those were for you youngsters who have no idea what I’m talking about. But that company was a wonderful success, in my opinion. I was making about $75k a year and I was 17yrs old and that was pretty good for the late 80s. So you could imagine that I was on top of the world. Well I was doing good until my business partner stole a quarter of a million dollars from me. 
Now that is something that I would not qualify as a mistake, that was just a lesson that now you need contracts and these types of things in the future. I have to say that as I look back, some of the things that I would change or do differently. I would’ve never gotten a job. I wouldn’t have “wasted” that time in a job. I would’ve never gone that route, because again, my mindset was when you grow up… when you do this and when you do that, you go get a job. That is what you do. 
Devon: That’s what everyone is taught.

Antonio: Exactly, that is the responsible thing. That is the socially responsible thing is to go get a job. Well I wouldn’t have done that. What I would’ve done is studied and learned entrepreneurship. I would’ve followed and truly embraced entrepreneurship, and not have gone down the route of doing what everyone else was doing. Because that’s what I thought I needed to do. 
Another thing I would’ve done differently is I would’ve cared less. What I mean by that is this: I would’ve told everyone who told me that going into business was risky, going into business wasn’t a good idea; where they could go. That’s really what I would’ve done. I would’ve stuck to my guns knowing what I knew to be true and completely ignoring the rest of the guys.  I would’ve just gone completely with my dreams and knowing that I was destined to be a business owner. Those are two major things I know I would’ve done differently because how can one calculate this with lost opportunity? I can easily say that by listening to those morons, I could easily that I probably lost a half million to a million dollars in income that I could’ve potentially made. I say morons kind of tongue-in-cheek because I know the people that told me this is because they thought they were doing me a favor, they thought they were looking out for me, they thought they were helping me out. But what they were doing was forcing me to live in a limited box that they built for their lives. That’s what they had done. 
At the time I was dumb enough to buy into it, and that’s exactly what I did. I would’ve cared less, I would’ve just followed my passion and followed my dream and went for it even sooner than I had. 
Devon: I’m really glad you mention that, especially the second one, and I tell you that upon the thousands and thousands of home business entrepreneurs that I have spoken to, seen at seminars, met one-on-one, or just any of the interaction I’ve had over the years, the negativity (for lack of a better word) that comes from friends and family and those around us plays such a huge part. That’s definitely one of the common factors that we all have, and its one of those things that I think is absolutely right and I hope that listening to these statements that you’re able to identify with them. And if you have experienced or are experiencing any negativity from those around you, telling you to be safe or don’t be a home business entrepreneur, that stuff is a scam. Do like what Antonio says, and care less. And I tell you that I wish I had and listened to that advice when I first started as a home business entrepreneur several years ago. So Antonio I want to thank you for sharing that with us because I know that statement enough has positively effected someone who is listening to this audio right now. 
What I’d like to do now is switch gears and go back to what I was talking about earlier, and really focus on how your mindset plays a role and go back to what many consider the number one book (especially by people in our industry of home business entrepreneurs) Think and Grow Rich. What I want to touch on, and this is a lot what you touch on in your Access to Wealth program is the main principles in that book. And what I’m going to do is say a principle and you talk to people about how they can take that principle, apply it to their home business, and start seeing amazing results. Does that sound like a plan?

Antonio: Sure, sure

Devon: Great. The first principle I’d like to talk about is having a positive mental attitude. Because we all now that things first start in the mind. So Antonio, if you could please, talk about this principle and elaborate on this principle of having a positive mental attitude and how we can apply it to our businesses. 

Antonio: Obviously the principle of positive mental attitude is positively thinking. It’s very straight forward.  The real lesson is hidden, if you will. When you have a positive mental attitude, what you are doing is putting yourself in a mental position of power, putting yourself in a position of empowerment. And I will give you an example. I remember that Robert Kiyosaki in Rich Dad Poor Dad, he talked about the difference between saying “I can’t afford it” versus asking the question “how can I afford it”. What happens from a psychological perspective of “I can’t afford it”, your brain automatically attaches to that as the truth, the final and definite answer and from there what your brain says is “well hey, I can afford it, so there’s no use in trying”. 
But when you ask the question of “how can I afford it”, what your brain does is go out and starts actively seeking the answers. That’s the thing with positive mental attitude. Everything is not going to go your way in life, as we all know. If you expect everything to go your way 100%, you’re in for a horrible experience. But when things don’t go your way, when you can take those things in a positive mental attitude, you’ll be able to get through those things (not only faster and easier), but you’ll also be able to find lessons in them. 
I’ll give you a recent example. About a year and a half ago, I had a server go down on me and you know I own several hundred websites, and this server had about 50 to 60 websites. So what happened is I made a mistake and this server goes down and instantly takes down about 50 to 60 of my websites that are making me money and instantly I’m losing about $5,000 to $6,000 a month. Now I had the opportunity of getting pissed off about it, I had the opportunity of going ballistic about it, but first I said that I needed to get this server back up and running. So I did what I had to do and several days later my server is back up and running and my websites are back online. It definitely had a financial impact on me, but here’s what I got from that lesson or from that situation rather. I was able not to get bent out of shape and was able to fix this problem a lot sooner otherwise, but because I was able to not get angry about it and stay positive I was able to see the lesson. And the lesson for me was “Dude get your crap together.” You cannot be lazy when it comes to running these websites because if you get lazy, this is the type of results that you get. 
Now here’s the interesting thing… about three weeks later (and I don’t want to get into the technical details about this) I could’ve lost three of my servers if this first server would not have gone down and not have proactively fixed these other two in advance. Just by having a positive mental attitude about the situation is what I know allowed me to see the situation for what it was and what it wasn’t. It wasn’t someone punishing Antonio, it wasn’t bad luck for Antonio, and it wasn’t any of those type of labels people like to put their situations as. It was a learning lesson for me to say look, here’s an opportunity for you to screw up with one web server versus screwing up with three simultaneously. Three down simultaneously could’ve probably put me out of business. Again that is a real life learning situation about keeping positive in a situation. 
Let me give you another example about being positive about a situation. This is a big reason why many people fail at so many home business opportunities. Most people look at them as scams.
Devon: Oh yea, yea you’re absolutely right. 

Antonio: Home business stuff? That’s a scam! MLM? That’s a scam too! So you go into a business thinking that it’s a scam, guess what’s going to happen? It’s going to show up as a scam. You’re going to find ways of making this business a scam in your life. And again these are principles that are talked about in Think and Grow Rich, these are principles talked about in The Secret, Law of Attraction. These are principles that basically rule your life. 
When you go into a situation with a negative attitude you’re going to typically get negative results. And that is a prime way that you can apply positive thinking to apply to what’s going on in your business. And when things happen (notice I didn’t say if) having a positive mental attitude about those things will help you push through those things faster and easier, but it will also help you learn the lesson behind those things that will take you even further.

Devon: That’s some very powerful insight and with regard to having a positive mental attitude about when things happen. I heard something interesting, not too long ago. Everyone familiar with the term IQ? There’s a another IQ, is that its called AQ (adversity quotient) and that’s very often how I relate with what you were just teaching with regard to positive mental attitude. That’s how I relate it to is the adversity quotient, meaning when adverse things happen, how do you handle them? Do you have a high adversity quotient and do you take them as learning lessons and keep your positive attitude with them? Or do you have a low adversity quotient, do you get all upset with hellfire, brimstone, and the world is going to explode? So if you have a high adversity quotient then you have a positive mental attitude and things are just synergistically entwined with each other and I think that’s a very powerful insight.
Let’s move to principle number two which is “definite of purpose” explain to me what that is and why it’s important.

Antonio: When you go to any theme park, you go to any mall, or let’s say Disney.. and you want to know where Space Mountain is. What’s typically the first thing you do? You go find the big map. And when you find that map, what’s the first thing you look for on that map? Even before you look for Space Mountain? 

Devon: The “You are here” thingy.

Antonio: Exactly. You see that big red arrow that says “You are here”. Now, here is where definite purpose comes in. When you know where you are, when you know who you are, or what you are, that is a guiding light for what direction you’re going. I say that because it doesn’t matter where you’re going, but if you don’t know your purpose is, if you don’t know why you’re doing what you’re doing. Then when you run into those little obstacles, you end up quitting. That’s something that happens on so many levels. “Well so and so has that and I’m not doing it anymore.” Are you really committed to that thing? Are you really committed to even why you’re doing it? 
You’ve probably heard this in many different arenas; if you have a big enough why then the whats and the hows figure themselves out. That’s where definite of purpose comes in is explaining why. Why am I doing what I’m doing in the whole scheme of things? It’s a shining light for the direction of where you’re going because it helps you see through the muck and beyond all the obstacles. See your prize. And that’s why it’s so critical in this process. Because if you don’t know why you’re doing it… then why are you doing it? 

Devon: Right. Exactly. Why are you doing it? John DiLemme, he’s a big name, big motivator, and an old internet marketing guy. He’s even based his whole business on finding your why. I think that speaks a huge assessment of knowing why you’re doing what you’re doing and the hows and the whats will somehow figure themselves out. And coming to fruition if you have a strong enough why. Is that correct? Am I understanding it right? 

Antonio: Oh yea, you’re absolutely right. It helps to keep you going when you inevitably run into problems. It’s going to be the thing to drive and motivate you than doing just the bare minimum.

Devon: Absolutely. That’s great. Let’s move along to the next thing which is self-discipline. And as you know I used to teach Tae-Kwan-Do, I’m a secondary black belt in Tae-Kwan-Do and I love teaching karate and I love martial arts. Self-discipline is something huge in the martial arts. It’s huge for that, huge for life, and definitely huge in regards to home business entrepreneurs. Talk to us about this 3rd principle of self-discipline and how and why it’s so important to achieving success. 

Antonio: I have to talk about this from a couple of different perspectives. When you fist say the word self-discipline, people automatically think that they gotta do this thing day in and day out. They think of routines, they think of regimens,  and work-outs, and stuff like that. Not to say those things aren’t a part of self-discipline because they are, but Hill is talking about it a step further. 
Having discipline to yourself, and what I mean by that is (and this goes back to having a definite of purpose) being committed to that definite of purpose. It’s not about doing this one thing the same way everyday, day in and day out, doing the same thing like doing a work out. It’s also staying committed to one thing and not jumping around from opportunity to opportunity. It’s about having discipline to stay on track, having the discipline to focus on one thing, and staying on that one thing long enough to work. Also it’s giving yourself an opportunity to put everything you have behind something and not having to split yourself up. What I mean by spitting yourself up, you find this one person who’s doing this one thing and they’re doing this other thing. 
I talked to this one lady the other day who’s a dentist, she also does real estate, also does Mary Kay, and also has this health spray that she’s selling. So let’s take all 4 of those things she was working on and let’s just say hypothetically that she’s one person and that she has 100% to give, she gave each thing everything that she could give which is 25%. So imagine that if you bought a car, that only worked 25% of the time.
Devon: That’s a great analogy.

Antonio: For every 4 times you got into that car… the car only cranked up once. Or imagine owning a refrigerator that only worked 25%. Just imagine doing anything that only worked 25% of the time, you would throw it away. It would be garbage to you. So imagine you bought a 50in TV, but you could only see 25% of the show or 25% of the screen, you would take the television back. That’s what a lot of us do, we split ourselves up into all of these things trying to find the magic bullet. And we end up dividing our attention among these multiple things and that’s where self-discipline comes in. It’s coming back to saying, this is where I want to put my time and effort, and energy behind and sticking with that. Then moving on things down the road. 
Those are the disciplines that people don’t think about. It’s not about routine, it’s about being disciplined to yourself to know this is what I’m choosing, this is what I’m all about, and this is what I’m going to commit to doing.

Devon: You know, and that’s so huge because one of the inherit traits of home business entrepreneurship is “shiny ball” syndrome. And basically it’s when you see one shiny ball and go grab it, and then see another shiny ball and you go grab that one too. And we don’t have the self-discipline or the stick-to-it for one thing. Several years ago when we were working on a few things, we did not have the self-discipline. Matter of fact, when we had lunch together not too long ago, we were talking about that same thing. Imagine where we would be if we had the self-discipline to stick with this opportunity that we did back in 2002 or 2003. 

Antonio: Exactly, man, and that’s one thing that a lot of people are truly unable to do is to give the time to something to truly be successful. 

Devon: We live in such a microwave society that if the opportunity or the program hasn’t made us $10,000 in the first 3 weeks then we dump it and move on to the next one. This understanding that we need to give things this time to work and grow is one of the principles of when I first started out as a home business entrepreneur that I wish someone would’ve made me understand (and I use the term kind of tongue in cheek) or said it to me clearly as you just expressed it on this audio and I appreciate that. As you’re listening to Antonio, I really hope you’re taking notes and digesting all of this information and knowledge he’s giving. The principle of self-discipline is one of the principles I believe is absolutely critical to you achieving success. 
Antonio: I’ll just tell you this man, because I know we want to get through so much on this call. I even talk about in the Access Your Wealth that there is a real sexy side to self-discipline, and this is something that I haven’t spoken about on this call. When you see this you will look at discipline in a completely different level. And I have to emphasize that when people hear discipline they think of military, work-outs, and routines and there is a completely different level to discipline that’s so outrageous, you wouldn’t believe. 
For example, I have a discipline for playing X-box. And people say, what do you mean? Discipline for playing an X-box? And that’s what I mean, that’s a totally different level for discipline. And you may not believe me but it makes life more fun. The real principles of discipline make it critical for me to play X-box. It is a discipline for myself. Again, it’s difficult it get into it on this call because we may run out of time. But I get into it more in the program. 
Devon: Alright, and that’s accessyourwealth.com Is that correct?

Antonio: Yes. 

Devon: I’m definitely wanting to check that one out. Because I haven’t gotten to that part that playing video games is having to do with self-discipline so I’m excited to having check that out myself. I’m sure everyone listening is also. (laughs)
So I want to talk about another principle that you’ve  touched on all the other principles but haven’t elaborated on. It’s something that, I wish I had known when I first started. And you keep saying “when things happen” and not “if the server goes down”, but “when the servers go down”. You talk about “when people buy the book” not “if they buy”. So basically you say when things happen and not if. So now we know that the path is not going to be smooth sailing. Now that we know there’s going to be adversity and defeat on our path to success. I’m sure we’ve all had our fair share of adversity and our fair share of defeats. 
If you could please really kind of get into it (by explaining)… into learning about these things and really how to handle them. 

Antonio: Here’s something that I’m going to say that will be a shock to some people because it’s going to be something that people don’t really get. I talk about the principle of living a problem-free life. Because that’s what I experience in my life. I have a problem-free life.

Devon: Please explain that because it sounds disingenuous at first. 

Antonio: And it probably sounds contradiction to what I said earlier. But this is how I live a problem-free life. I don’t call things problems. You may be saying, oh that’s corny, because when you have a problem don’t call it a problem, that doesn’t make the problem go away. Here’s the reality of it, when you label something as a problem, you’re creating it as such. 
Let me give you an example. Before you learned how to tie your shoe, was it a problem? It really wasn’t. It was an outrageously fun challenge. And when you tied that shoe, you probably jumped up and down, rolled around on the ground and was absolutely ecstatic about it. We lose that as adults. We lose the desire to learn new things. So I’m going to share two principles with you on living a problem-free life. 
Imagine a circle and there’s a dot on the inside of the circle, the dot is you. The circle is your life experiences up until the point. If you want more than you have, if you want growth and expansion that circle has to expand. So imagine then a dot on the outside of the circle. That’s the goal that you want, the hundred thousand a year business, the half a million dollar a year business. You have to get to where you are to that dot.. so that circle has to expand. Your experiences have gotten to where you are and no further. In order to get where you want to be, guess what you have to do? You have to experience things on the outside of your comfort zone. So if you see the circle as your life experiences then that’s your comfort zone. You got the circle, you got the inside of the circle. Anything that happens on the inside of that circle, you’re fine with. Devon, I’m sure you have no problem tying your shoe, right?
Devon: Nope. Not at all.

Antonio: And I’m sure you have no problem picking up the phone and calling someone right?

Devon: Nope. I rather enjoy it.

Antonio: Those are the inside of your comfort zone. But what about running a 50-million dollar a year business? Probably on the outside of your comfort zone. If the things you want are on the outside of your comfort zone, then you have experience things that are uncomfortable. Now you can look at that discomfort as a problem or you can look at it what it is. That it’s a lesson that you need to learn in order to get to where you’re going. It’s not just a shallow aspect of saying it’s not a problem, I’m not calling it a problem, but in your head you’re still thinking that it’s a problem. 
No, you have to change the way you think about how things occur in your life. You say, wow, this is the lesson I needed to learn. Going back to school, you didn’t look at 5th grade as a problem. You looked at it as the grade you needed to go to from 4th to 6th. But it wasn’t a problem. We lose that enthusiasm as adults.

Devon: I like how you call it outrageously fun. An outrageously fun challenge. And understanding that it’s a part of our path, our journey to get to where we want to be. 

Antonio: Exactly. If you ever watch a one or two-year-old going around and doing the things they do, they are having fun. I was watching my 10 month old daughter take balls out of a bucket and put them on the floor, and then take them from the floor and put them back in the bucket. That was exciting for her. Just to take balls out of the bucket and onto the floor… and then say, now I want to put them back into the bucket. That was exciting for her. That wasn’t a problem. One of my mentors say, which I thought was absolutely wonderful, was “One of the reasons we learn how to walk before we learn how to talk is because we’ll talk ourselves out of walking.” But when I’m watching my little girl get up, walk 2-3 steps and fall (boom) and gets back up and tries again. 2 to 3 steps again, boom, she falls and gets back up again. She does not say, oh I fell so screw it, I’m never walking again. I hurt my bottom and I’m not walking again. This is horrible. 
So Devon, getting back about understanding that things are going to happen and how to deal with these things when they occur. These things are not problems, these are things you asked for. You asked for them! I said I wanted to make a certain amount of money and I knew needed a certain amount of websites to make that certain amount of money. That server had to go down for me to learn the lesson that I had to maintain these sites, you can’t just let them take care of themselves if you expect to make the amount of money you want to make. Was it a problem? No. It was a lesson I needed to learn. I asked for that lesson. 
When you look at life and people say, “Oh life is a like a rollercoaster, there’s a lot of ups and downs” Yes, life is like a rollercoaster there are a lot of ups and downs, but when you’re going down on a rollercoaster you’re screaming… you’re having fun. Even when you’re going up, it’s the anticipation of the next time you’re going down. And you don’t look at those downs as “downs” or as being bad. It’s the hill you need to get over to the next dip or whatever the case may be. It’s just the lesson you need to learn to get to wherever you’re going to get to. When you truly look at things as lessons, as these fun challenges, they no longer become problems… and then you live a problem free life. 
Devon: My friend, that is some amazing insight and information. And I think all of us can learn something from hearing about your daughter learning how to walk. This 11 month old understands that she is going to fall down and all she does is gets back up. And so many of us home business entrepreneurs fall down and we say screw it and we go to the next thing. I think that is absolutely invaluable. That past 5 minutes that you’ve been talking is again, something I really wish I could’ve internalized when I first started and I would’ve achieved success faster. Thank you so much for sharing that.
Let’s talk now about something that is a real issue for a lot of home business entrepreneur. Hill talks a lot about this in regards to budgeting time and money. When home business entrepreneurs start out, they start out with little to no money and often they’re still working a job, and because they’re still working a job they have less time than they would like to devote to their business. Reality is we only have 24 hours a day and everyone has the same 24 hours. So let’s elaborate on this budgeting time and money aspect in home business entrepreneurialism. 
Antonio: You know, Hill talks about the idea, like you said, everyone has the same 24 hours to work with. And how do you make the most with 24 hours? And I have to take it to a micro-level. How are you using minute by minute? You cant live hour by hour. You have to ask yourself, is what I’m doing worth the highest value of my time? If the answer is no, then what could you be doing that is? For example, when I talk to some people they don’t have the time for their business and later on in the conversation they talked about watching American Idol. Oh ok, you have the time to watch American Idol but don’t for your business? Does that mean you don’t want to watch American Idol? No, what I’m saying is don’t say you don’t have enough time. Say you’re not choosing to spend the time on what you feel you should be doing or what you claim to be most important. That’s the biggest difference. 
If you have a full time job, totally understandable, but use the time you drive to and from work; especially if you have the long commute. What are you doing with your time? Are you listening to the radio? To talk radio? Or are you listening the motivational things to keep you moving forward. Or maybe the radio is off and you’re thinking about how to move your business. That’s what we talk about budgeting time and money. 
I remember this woman the other day say that she didn’t have the money to come to this big networking event, but she had on a pair of $300 shoes. I can’t feel sorry for you when you’re spending money on fashion and you’re trying to build your business and you can’t afford to go to this networking function you’re supposed to go to. How are you spending your money? I’m not here to say oh you need to stop having fun or buying clothes. The question is are you either doing or is that the money you’re spending the highest best use of your money? The question is, what is the thing that I need to be doing right now? What should I be spending my money on to get to where I need to? Even beyond time and money, like I talked back before about the X-box. It’s part of my daily routine. I have to make sure I’m spending the right amount of time I’ve allocated to spend playing the x-box. When I play less it adversely impacts my business. It goes back to the discipline factor, but it also goes back the budgeting of your time. Are you getting enough sleep at night? Are you staying up late to watch Letterman? Or reality shows? Are you spending time doing those things or things that make the biggest impact in your life? Just small things or tweaks you can make, like your commute time… perfect time for learning and getting things together. It’s another thing I talk about on another website. 
If you like to write a book, but I don’t have the time to sit down and write it. Use that commute time to record that book, now don’t write it, but use that time to record your book from going from point A to point B. You can use that time to actually write your book. Later you can transcribe it or you can pay someone to type it out for you. But you can easily make that small change to make a huge impact your life. While you’re eating, are you watching TV while you’re eating? Or are you listening to something motivational and positive? Not just having the time, but also spending the time doing the right thing. 
Are you watching the news? That’s a huge time waster for a lot of people. Stay away from watching the news, it’s a huge time waster and an energy drainer. No one ever feels positive from watching the news. Raise your hand if you ever felt good from watching the news? (laughs) I remember a study that says your blood pressure raises 5-10% while watching the news. And we wonder why we’re dealing with such a horrible state of affairs to hypertension. You’re involving yourself, on a regular basis, things that are destructive to your health. There’s a whole lot to budgeting your time and money. It’s not just about not having fun, or always working, or never spending money. But it’s about spending time and money on the things that are the highest and best use of that time.

Devon: I like how you say to be honest with ourselves. Don’t tell me you don’t have the money to attend a business building seminar when you’ve got on a $300 pair of shoes. Don’t tell me you don’t have the time to put up that new website or write that new article for your business when you’re spending 2 hours watching the news or a rerun. Let’s be honest with ourselves in regards to budgeting time and money is a huge aspect of that and very glad that you touched on that. 
Antonio: I gotta tell you man, that is such a powerful thing. And I’m sure I’m going to piss off a lot of people saying this. Drinkers and smokers, you’re talking about a habit that’s already not good for your health, that is costing you money, and preventing you from building your business. If you just stop smoking, and I’m not talking about alcoholism, I’m talking about a little sip of wine after work. I’m not here to be the moral compass, in saying this is what you should or shouldn’t do. What I am telling you is that there are changes you could make in your life if that is what’s important for you. What if you could stop smoking for 6 months and you could take that money to build your business? Now you’re making a half a million dollars a year. Well now you can smoke to heart’s content because now you can afford your cigarettes. If that’s what you choose to do. 
The reality is, you can find ways to small amounts of money or small amounts of time to actually do things you want to do. If you truly desire. What does this bring back Devon? Definite of purpose. Why are you doing what you’re doing? I have a drive right now that keeps me motivated even beyond anything that ever keep me motivated before. That is this 11 month old girl who looks at me and smiles at me and says Daddy. That motivates me. So all these times I want to be lazy, or these times I want to do other things. This pushes me beyond those things. 
So why are you doing what you’re doing? You may doing it for your family, for your kids, or even for yourself. But find the why. And you may find it you say screw these cigarettes for a month, I will go ahead and get this thing going. You will do whatever it takes when you have a strong enough why.
Devon: That’s very, very powerful advice. Let’s do this because we’re running short on time, I wish we had 5 hours to really delve into all of this, but we are limited on time. I want to combine the next 2 principles. I think there’s a definite connection between the two of them. 
Back in early 2000, you were one of the first person to invite me to a mastermind group or team, and I quickly learned the power of a mastermind, In regard to how it positively affected my home based business and how it moved me forward by leaps and bounds. Hill talks about the power of mastermind and the power of teamwork. Could you briefly, before we wrap up, touch on those two things and how they are important, and why they are important for us to see results two, three, or five times faster? 

Antonio: I will tell a story and I will tell you that one of the things that Hill uses when he talks about mastermind. He says when two or more minds come together in a state of harmony a power or entity that can be likened to a third mind, and I’m paraphrasing of course. There’s a real tangible benefit that comes from mastermind. It’s just as powerful as Hill describes it. The story that emphasizes this, that will give you a good insight. I’m pretty sure this is the University of Pennsylvania. They did a study of two horses, they had this amount a weight that a horse could pull. So one horse was able to pull 700lbs. They got this other horse was able to pull 800lbs. Try to guess how many they could pull together?
Devon: Logic would tell you 1500.

Antonio: Right, logic would tell you 1500. Combined they were able to pull 2200lbs. Almost double what you think they could logically, what they could be able to pull. They didn’t have a 3rd horse or any help. The synergistic effort between those two horses created that exact same pull (if you will) as Napoleon Hill talked about. That is truly the power of the mastermind. I could go into more detail, but that story with the horse is probably the most powerful thing that I could share with you. Because it truly sums up the power of the mastermind. 
When you’re able to tap into the intelligence of other people and you’re able to tap into the infinite intelligence that comes about the mastermind. You can take your business to a whole ‘nother level. I have a phrase that I came up with that I love to use, masterminds synergistically create exponentially what you cannot individually. That is truly where the power of the mastermind, when you have like-minds come together you bring together force that is more powerful than the sum of all parts. That is something that is hard for me to articulate. It’s the way to create the success that you want in your life. Every single person that has achieved any level of success is a part of some part of mastermind or coaching program or involvement. They will tell you that they did not do it on their own. They had the power of other people’s minds and the power of teamwork to get them to where they are. 
Devon: Antonio, we talked about so much during our time together today. We talked about mental attitude, definite of purpose, self-discipline, time and money aspect of things, learning from adversity, and now the power of mastermind and team. All are principle that are vital to your success as a home business entrepreneurs; especially if you take the time to implement what we talked about today. 
Briefly for those listening, my guess is that you’re able to wet their whistle with regard to the information. Hindsight being 20/20, had I really been able to internalize this stuff back when I first started there’s no telling where we’d be at today. So for people who want to delve into more of this information, where could they go to? 

Antonio: They can visit accessyourwealth.com Access Your Wealth. I say this, a lot of people have products or services they sell, and a lot of people get to the site and say “Oh my gosh it’s $900”. I created Access Your Wealth very specifically for 2 reasons. I created it for my daughter, that’s really here the premise of Access Your Wealth because I wanted her to have a step by step program to follow for success when she’s ready to take on the world. I’m offering this to the rest of the world to be able to use the same principles that have worked for me. 
I created Access Your Wealth so that everyone will be able to have access it, I charge $9 for this program. This is unheard of for the amount of value that I am providing in this program. It’s something that I decided to do, oh will I charge $47/month? $97/month? But I’m charging $9/month because I want everyone to be able to have access to this information. A lot of people ask where I got the name Access Your Wealth, and it goes along with the tagline: “True wealth starts from within”. The idea is that true wealth is already inside you and I’m just helping to bring it out. Access Your Wealth is going to help bring out that successful, whether it’s a millionaire or billionaire, out of you. 

Devon: That’s some powerful information. Make sure everyone checks out accessyourwealth.com. Antonio, I want to thank you so much for spending this time with us today. I know I learned quite a bit of new stuff and I know the home business entrepreneur that has learned something immensely valuable. The strategies and principles that you talked about today really give them what it takes to take them to the next level. I like this definition of success, and I’ll close with this. 

”Success is the difference between where you are and where you want to be. Success is actually the journey from where you are to where you want to be.” With the tools, strategies, and principles that Antonio spoke about today that journey will be that much more exciting and happen that much more quickly. So what I encourage you all to do is listen to this audio multiple times, take this information and implement it, not only in your business but your day to day life. This is Devon Brown. Antonio I really want to thank you so much again for taking the time with us again today.
Ladies and gentlemen this is Devon Brown “The Success Renegade” wishing you the success that you deserve and desire. I want to thank you so much. 
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